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programs, products and services which enhance knowledge, professionalism and profitability.

PRESIDENT 'S MESSAGE
By

Paul Gradwell

My Friends:
Isn't thisSpring Market great!

About every week | receive about ten or so callsfrom you...the members of
the Greater New Haven Association of REALTORS®. Certainly you have
concernsand most of these concerns center round the new statewide CTMLS.

Asyou all know, the board has no authority in running the day to day opera-
tionsof the CTMLS. Theboard, asmost other boardsin the state, with the
exception of our "sister boards' in Fairfield County arereferredto as" Service
Centers'. | welcomeyour input and | want to assureyou that all of your com-
mentsareforwarded and shared with the management of CTMLS. | have, and
will continueto appreciatethe honest and authentic dial ogue that we had over
the past few months.

May isRPAC month. RPAC istheacronym for the RealtorsPolitical Action
Committee. Sam Ratner and hiscommittee have been working on making sure
the GNHAR continuesto make asubstantial contributionto thiscause. The
causeissimple...to raisemoney for candidates and el ected officialswho sup-
port our agendain the stateand nationa politica legidatures. You cando your
part by calling the GNHAR officeat 203-234-7700 to reserveyour seat for a
HUD Seminar on Wednesday, May 23rd at 3:00 p.m. CAR RPAC Chair
Rupi has consented to conduct the seminar. If you areinterested, | am confi-
dent that youwill learn™alot" about HUD.

Until our next meeting...Continueyour good work, and remember your board
isherefor you.

If you want to contact me....just call me at my Keller Williams office at
203-699-8399, or e-mail me at pgradwell @kw.com

Congratulations

The following members have been
awarded the 2007 First Quarter
Achievement Award by the New Ha-
ven Association of REALTORS®, Inc.
for being the High Producers during
that period. Congratulations! Award
certificates were presented at the
General Membership Meeting at the
New Haven Lawn Club...or mailed. All
recipients will be featured in theMay
25th issue of The Connecticut Home
Browser magazine, and alsofeatured
on the Association Web Site -
greaternhrealtors.com.

Chris K. Canfield ReMax Schoolside Realtors

Joe Cifarelli Coldwell Banker, N.H.
Patrick R. Combs Dan Combs Real Estate
Gary Damato Press & Cuozzo

Stacey DeAngelis
Stephanie Ellison
James Hudgens

Calcagni Associates, Ches
ReMax Right Choice

Wm. Raveis RE, Milford
Robert Letskus Platinum Associates, LLC
Vincent Masotta  H. Pearce, Wallingford
Nicholas Mastrangelo Weichert Realtors, Orge
Coldwell Banker, CHeshire
Stacy Riccio C21 Today, West Haven
Sandy Maier Schede Maier R.E., Meriden

Eric Schuell ERA Seigel, Hamden
Raymond Valenti ReMax Schoolside

James R. Wrzosek Classic Properties
Coldwell Banker, Wood.

Betsy Purtell

Myra Zelson

Continued on Page 2



Quarterly Awards Cont.

Nominations for the GNHAR " Awards

Program" for thesecond quarter of 2007
ending June 30, 2007 must ber eceived at
theAssociation office(viamail or hand de-
livery-Fax not allowed) nolater than July
10th.

Requirementsfor Quarterly Awardsare:
All GNHAR Realtor membersaredigible.

Pointsarecompleted on listingscur rently

in CTMLS. Rental statuslistingscannot
beused....

Toquality, you must earn 9pointsper quar-
ter. 1pointisearned if you arethelisting
or the selling agent on a property that
CLOSED duringthequarter. Youwill earn
2pointsONLY if you areboth thelisting
and selling agent, during thesame quar -
ter.

TheAssociation must receiveafully com-
pleted and signed Nomination Form (copy
attached tothisRealtor News) by thedead-
line. Afull computer printout of each list-
ingMUST beincluded. Good L uck!!

Platinum Level Sponsor - $2,000

ChaseHomeFinance
FranklinMortgage, LLC

M W Financial Group, Ltd.

M. H. Schaefer I nspection Service
New Haven Register

TheReal Estate Book

Thank You

To the following companies who have extended their
generosity by Sponsoring Association Functions

Gold Level Sponsor - $1,000

Allspect Home Inspections

Arbella Insurance Group

Bank of America, Harry Sessa

CCO Mortgage Corp.

GMAC Mortgage

Law Office of Edward C. Burt, Jr., PC
People's Bank

Residential Home Funding

Tiger Home& Building I nspections
WellsFargoHomeM ortgage

Tyler Cooper & Alcorn
Washington Mutual
Silver Level Sponsor - $500

Law Offices of Gregory T. Lattanzi, LLC

FIRST AMERICAN MLS TRAINING SCHEDULE
PLEASE NOTE: CLASSES & TIMES MAY CHANGE. YOU WILL BE CONTACTED IF YOUR

CLASS HAS BEEN CHANGED OR CANCELLED. THANK YOU!

REALTOR®

The Greater New Haven Association of
REALTORS?, Inc.
Phone: (203) 234-7700 Fax: 234-3980

Officers of the Association

President......c..cccoeevvveieiiinens Paul Gradwell
President Elect.........ccccevvvennnene. Marc Seigel
FirstVice-President.......... Maureen Campbell
Second Vice-President.................... Al Scafati
L SV (= Paul Oftt
SECTEtarY....cveveeveeiviieieeenna LeeMcParland
ExecV.P............ ... RobertaN. O'HaraRCE
Directors

Elizabeth Alberico
Alan Barberino
Tom Cavaliere

E. Tyler DellaVvalle

John Guerra
Susan |1zzo
Linda L ang-Bankowski
Genalockery
Brian Valenti
Wendy Weir

Immed. Past Pres.: .James Porto

Please fill out the form below and mail a $10.00 CHECK (PER DAY-$20.00 FOR 2 DAYS)
payable to GNHAR. There are a limited number of seats available! Thank you!

Wed., May 9, 2007 Advanced MLX 9:30-11:30 AM LIMIT 16
Prospecting Manager 12:15-1:15 LIMIT 16
Fri., June 8, 2007 Basic MLX 9:30-11:30 LIMIT 16
CMA 11:30-12:30 LIMIT 16
Fri., June 15, 2007 Advanced MLX 9:30-11:30 LIMIT 16
Prospecting Manager 11:45-12:45 LIMIT 16
Tues., June 26, 2007 Designer Tools 9:30-12:30 LIMIT 8

(TWO (2) PER COMPUTER)
ALL THE ABOVE CLASSES REQUIRE A $10.00 CHECK (PER DAY-$20.00 FOR 2 DAYS) AND A
24 HOUR CANCELLATION NOTICE IS REQUIRED
(CREDIT CARDS ARE NOT ACCEPTED).
SORRY, WE CANNOT ACCEPT ANY REGISTRATIONS WITHOUT A CHECK OR CASH!

MAIL CHECK TO: Greater New Haven Association of REALTORS,
Inc., 127 Washington Ave., West Bldg, Lower Level, North Haven,
CT 06473. ATTENTION: ROSEANN

NAME COMPANY  PHONE# DATE OF CLASS & TIME

LEARNHOW TO UTILIZE OUR MLS SYSTEM TO YOUR ADVANTAGE!
THERE'S SO MUCH MORE THAN INPUTTING AND SEARCHING
LISTINGS!! SIGN UP TODAY AND EXPAND YOUR KNOWLEDGE!!



M.L.S. Update

By
Roseann Dorsey

PHOTOGRAPHSINMLS

When you list aproperty which was listed and
expired with another Real Estate firm YOU
CANNOT REUSE THE OLD PHOTO'S for
your listing....You need to take new
photos...ALL PHOTOS IN THE MLS COM-
PUTERARE COPY WRITTEN........ If youare
tempted to use the photos from a town asses-
sors office, (example: visionappraisal.com),
some of these photos are COPY WRITTEN as
well...BOTTOM LINE...YOU COULD BE
SUED!

NEW CTMLS-NEW RULES
You still need a photo of the property listed in
MLXchange. You have 96 hoursfrom the Start
Date of the Listing Agreement to enter at least 1
photo into the system. The only exception is
vacant land and rental s which do not need pho-
tos.

CTMLSFINES
Now that your MLSis supplied by Connecti-
cut Multiple Listing Service (CTMLYS) there
are significant changes in the fining structure
imposed by CTMLS.
Pleaselog on to the CTML S website:
http: //mwwwv.ctstatewidemls.com

Click on GOVERNING DOCUMENTS, NEXT
SCREEN CLICK ON RULES & REGULA-
TIONSREVISED 1/5/07 .

You may want to print up pages 31 through 33
and please ready them very carefully. Fines
aresubstantial for failureto enter changesand
photosinto the ML S system. The New Haven
Association of Realtorsdoesnot do thefining.

CTMLS ADDRESS
CTMLS
127 Washington Avenue
West Bldg, 2nd floor
North Haven, CT 06473
(CTMLSISON THE 2ND FLOOR)

GNHARADDRESS
Greater New Haven Assn' of Realtors, Inc.
127 Washington Ave.
West Bldg, L ower L evel
North Haven, CT 06473
GNHARISINTHELOWERLEVEL

'A
MembershipL

News

By
Blake

Kate AV

YA

The following applications for member ship
have been received. Any member having any
comment, pro or con, on the qualifications
of these candidates should forward those
comments, in writing, to the Member ship
Committee in care of the Association Of-
fice.

REALTOR DESIGNATION:

Melanie H Ganem, Weichert Reg. Properties
Joel D. Sirois, Dan Combs Real Estate

David K. Adams, Coldwell Banker, Cheshire
Dawn S. Vittorio, Coldwell Banker, N.H.
Kashti Walters, Prudential Ct., No. Haven
Teresa Soule, Weichert Reg. Properties

RitaH. DelVasto, Weichert Reg. Properties
VernoicaLespier, C21 AccessAmer, Meriden
Lynn M Fiorillo, Weichert Reg. Properties
Thomas R. Mélillo, H Pearce Co., Wall.
LauraA. EIman, Coldwell Banker, Woodbridge
AlegjandriaV. Madlener, Weichert Reg Prop.
WilliamA. Devivo, Jr, HomeRun Realty, No.H.
Joseph W. Yasick, Coldwell Banker, Orange
Wendy Vila, ERA Fort Hale, East Haven
Andrea J. Pamucci, ATZ Realty, East Haven
Rebeca L. Medina, Prudentia Ct., East Haven
Grant G. Kolton, Carbutti & Co, Wallingford
Susa L. Donadeo, H Pearce Co, Orange

Chris Medley, Harborview Realty, W.H.
Maria C. Valentino, Weichert Reg. Prop., Hmd
Jeffrey Dow, Dow Realty Co., New Haven

AGENT CHANGES:

Debra DeFillippo now rep CB, Orange
SheilaDeChello now rep ReMax Right Choice
Danielle Blumner now rep Prudential Ct, Milf.
Cathy Magen now rep Team RE, Hamden
Dana Brooks now rep C21 Access Amer, NH
Deborah Haberli now rep Carbutti & Co.
EdwinaMartin now rep Keller Williams, Ches
Sandra Katz now rep ReMax Right Choice
RobertaHillinski now rep Keller Williams, Ches
Art Mollengarden now rep Raveis RE, Milford
Thomas Townsley now rep ReMax Great Es-
tates, Wallingford

Jacqueline Raynor now rep MaxCom, Orange
Alison Isenstein now rep Press & Cuozzo
Ewelina Lukoszek now rep C21 Access Amer,
Meriden

Ann Carter now rep Prudential Ct, Milford
Yasmine Cronin now rep CB, Orange

Shawna Repnin now rep C21 Greengarden, WH
Marsha Oliver now rep Prudential Ct, NH

ADDRESSCHANGE:
Carbone & Associates, 24 Hansen Farm Rd,
North Haven 06473, same phone/fax

PROFESSIONAL COMPUTER
SERVICESNOW OFFERED
Our Technology Director and Business Con-
sultant, Francisco Garcia offers a variety of
Computer Services to all our members. Our
pricesareafraction compared to big retail stores
and hiswork is guaranteed.

Hereisabasiclist of services offered by Fran-
cisco, however, if the service you are looking
for is not on the list, please cal him.....(203)
234-7700 Ext. 18.

Computer Repair
Computer Networking
Software I nstallation

Software Configuration
VirusRemoval
System Restore
Data Recovery

Data Backup

Web Design

Web Hosting
Computer Upgrades
Consulting Services

I nternet and Software training

Data Transfer

Computer Diagnostic

Weaccept VISAand MASTER CARD

SAVETHISDATE
THURSDAY, MAY 24, 2007
POWER LUNCH SERIES
TIGERHOME INSPECTION

FLYERSTOBEMAILED
SHORTLY!!



NEW HAVEN

REAL ESTATE
SCHOOL
203) 234-3938

THE FOLLOWING COURSESHAVE BEEN
SCHEDULED, PLEASE CALL THE
SCHOOL FOR DETAILS

CONTINUING EDUCATION CLASSES
Ethics & Dispute Resolution
May 7 - 9AM - 12 noon

Commercial Environmental Training Class
May 7-1PM to4 PM

Real Estate Math
May 11 - 9AM - 12 Noon

Preparing Real Estate Contracts
May 14 - 9AM to 12 Noon

Fundamentals of Home Inspection
May 16 - 9AM to 12 Noon

Current Issuesin Real Estate | (Mandatory)
May 16 - 1 PM - 4 PM

Current Issuesin Real Estate Il (Mandatory)
May 22-1PM -4PM

Radon, Real Estate and You
May 29-1PM - 4PM

Environmental Issues in the RE Transaction
June 12 - 9AM to 12 Noon

Environmental Household Hazards &
Home Sales
June 14 - 9AM to 12 Noon

Current Issuesin Real Estate| & 11
All Day - two classes
Junel9-9AM -4PM and 1 PM - 4PM

The Home I nspection Process
June21-9AM to 12 Noon

Commercial Environmental Training Class
June21-1PM -4 PM

PRINCIPLESAND PRACTICESOFR.E.
A 60 hours class which meets the minimum
requirements as set forth by the Dept. of
Consumer Protection and the Real Estate
Commission to obtain a Real Estate license.

Cost: $450.00 including tax and 3 textbooks

A Class beginson May 7 & ends on June
29th - 6 PM to 9 PM, M onday, Wednesday &
Fri.

Another Class begins July 10 & end on
Sept. 25th - 6 PM to 9 PM Tuesdays and
Thursdays.

FAST TRACK PRINCIPLESAND
PRACTICESOFREAL ESTATE

Class begins May 21 & ends July 2nd
Monday & Wednesday, 9AM - 12 Noon and
1PM -4PM ... Thisisa6 hour aday, 12
hours a week, 4 sessions a week, 5 1/2 week

SUMMER FAST TRACK PRINCIPLES
AND PRACTICESOFREAL ESTATE

Class begins July 9 and ends August 15th
Monday & Wednesday 9AM-12 Noon & 1
PM - 4PM.

Two day class, Saturday June 9 and
Saturday, June 16th.

8:30AM to 4:30 PM each day, 45 min..
lunch break...Thisis a 15 hour class.
COST: $250 incl tax and book

ALL CLASSESARE HELD AT

OUR TRAINING CENTER, 127

WASHINGTONAVENUE, WEST
BUILDING, LOWER LEVEL,
NORTH HAVEN, CT. 06473

IFTHE CLASS YOUR INTER-
ESTED IN TAKING ISNOT
LISTED, PLEASE CALL THE

SCHOOL.

RESERVE YOUR CLASSNOW!
CALL

(203) 234-3938

C.I.D.

Commercial, Investment Division
of
TheGreater New Haven
Association of REALTORS®, Inc.

he CID is a networking

group of Commercial Real
Estate Brokers, Agents, Lenders
and Others who meet monthly
to share L eads, Success Stories,
Heartaches, and most impor-
tantly, Make Dedls. CID Mem-
bers Cooperate Openly and Edu-
cate Each Other throughout the
year. CID membership is of-
fered to all Association Mem-
bers. Each month, CID Mem-
bers receive notification of
events and actually enjoy par-
ticipating in monthly breakfast
meetings as well as Bus Tours,
Commercial Open Houses, and
Education Opportunities.

You areinvitedtojoin thispro-
ductive group by Kevin
Weirsman, our 2007 C.I.D.
President. CID Membershipis
$40.00 per year.

If you are interested in becom-
ing amember, please send your
check, name, company, mailing
address, telephone & fax #'sand
your mandatory e-mail address
to: Kate Blake, GNHAR, 127
Washington Ave., West Bldg,
LL, North Haven, CT. 06473.



MASTERING MAINTENANCE
Submitted by

Housemaster Home I nspections

WELLWATERWISDOM

(NAPS) - Having awell can seem-
ingly offer greater control over a
homeowner'swater source. Yet all
wells draw from migrating under-
ground water sources, which are
subject to pollution. Homeowners
with private wells have to assume
command of the supply and not just
thein-housewater distribution sys-
tem. That means water samples
have to periodically be sent to a
qualifiedlabfor purity testing. The
lab can suggest remedial measures,
if needed.

Homeowners should also inspect
and maintain the system that con-
trols the volume and pressure of
the water supply, say the expertsat
HouseM aster, leaders in the home
inspection industry.

Submersible well pumps are com-
mon today. If you have one, it's
important to maintain the protec-
tive air pocket in the tank or risk
having to replace the pump prema-
turely. To check, open afaucet and
note the time between pump start
and stop. If it cycles on and off
frequently, follow tank mainte-
nance instructionsor call aprofes-
sional well service.

For more tips on home
maintenance,visit
www.housemaster.com/
homedefects.

Your Best | nvestment | n Real Estate
Tomy fellow REALTORS®:

AsRPAC chairmen at GNHAR, | haveapleato makefor
your deepest consideration. First, let me say that being
involved in the REALTORS® Palitical Action Com-
mittee has been arevealing experience at its best and a
disappointing one at its worst.

The revelation is what PAC actually means for us as
REALTORS®. Established in 1969, it is a voluntary,
non-partisan organization dedi cated to the preservation of
private property rightsthrough support of pro-real estate
candidates. And, National RPAC contributed more money
to candidates during the 2005-2006 cycle than any other
business PAC. That makes RPAC number one over all
business political action committees!

Some of the issues that RPAC supports that influences
our livelihoods coversthe gamut from working to rescind
conveyance taxes, advocating sensible lead paint laws,
working to defeat banksforay into thereal estateindustry,
and concern over realistic eminent domain laws, to name
afew. Theseissuesareimportant to all of usasREAL -
TORS®.

Disappointing isthe lack of participation on the part of
our cadre of agentsaswell asbrokers, over theyearsfrom
our board. Now | redlize that 2006 wasa Shifting Market
year, however, it was still the third best year in existing
home sales and the second best year in home sales vol-
umeEVER.

Weather the market isup or down; theissuesremain as
athreat to our industry and livelihood.

| personally want to thank everyonethat did contributein
2006 to help usreach nearly 40% of goal. Special thanks
to those that selfishly gave their time to help raise and
collect for our cause.

Given the fact we raised nearly 40% of our $30k goal.
The SHOCKING redlity is that of 2,000 memberships
here in New Haven Country, approximately 180 mem-
bers, yes believeit or not, less than 10% contributed in
2006! Need | say more? Are only 180 members con-
cerned about their future?

Wearenot asking for huge contributions. Wewould love
to seelarge contributions, but moreimportantly, wewould
at least prefer many contributionsregardless of amount.
Canyou afford $15.00? How can; you not? Thatisonly
$.04 per day!

Let's make 2007 a banner year from the Greater New
HavenAssociation of REALTORSR. If you havetodig
into your penny jar you can come up with acontribution.
It might just save your future!

For those wishing to help with our cause; joining the
Board RPAC committee, maybe you have some great
ideasfor FUNdraising eventsor have been gpart of part fun
gatherings....pleasefed freeto call medirectly.

Thank you in advance for those willing to pitch in!!!
Sam Ratner

RPAC Chairman, GNHAR

(203) 699-8399 ext. 302

SAFETY TIPS
Reproduced from " Personal Safety Guide"
published by C.A.R.

Real estate professionalsareat risk.....
Inthelast decade, hundreds of real estate profes-
sionals throughout the country have been mur-
dered, violently assaulted, raped, beaten and
robbed in the workplace.

There was the story of Maria Garcia, a New
York real estate agent who was showing ahouse
in Brentwood, NY in 1995. When Donny Bates,
aparoled convict w/a history of mental illness,
approached her w/interest inlisting hishousefor
sale. Instead of meeting Bates in her office, she
went along with a stranger to a strange house.
Bates dlit her throat with aknife......

An alarming event but used to illustrate the im-
portance of taking safety precautions in your
work.

KNOW WHO YOU ARE DEALING WITH...

WHENYOUHAVE NEW CLIENTS:
Meet themintheoffice

Verify his/her identity

Get their car make and license number
Photocopy their driver'slicense
Completea Client I.D. Form

ASK PROSPECT TO STOP BY YOUR OF-
FICE and complete the persona identification
form before going to a property. This should be
openly obtained, preferably in the presence of
an associate.

VERIFY THEIRIDENTITY

Thismay entail calling references, his/her place
of employment and verifying his’her current ad-
dress. Information should be retained at your
office; knowing that a name and address are
known may discourage an assailant.

GET THEIR CAR MAKE AND LICENSE
NUMBER

It'seasy todo, and it will assist policein catching
acriminal or finding you if you are abducted. If
the car is stolen, your prospect will be reluctant
to giveyou alicense number.

INTRODUCE THE PROSPECT TO SOME-
ONE IN YOUR OFFICE
A would be assailant does not like to be noticed
or receive exposure knowing aperson could pick
him out of apolice lineup.

PHOTOCOPY OR SCAN THEIR DRIVER'S
LICENSE

L egitimate clientsdo not mind you copying their
driver'slicense. Wefreely show our licenseto the
clerk at the grocery store when we write acheck
and we show our |.D. to rent a movie. We can
expect identification from our client before we
show a home worth hundreds of thousands of
dollars....
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NEW HAVEN ASSOCIATION OF REALTORS®, INC.

NOMINATION FOR “AWARDSPROGRAM?” 2007

Name: Pleasecirclee 1QTR 2QTR _3QTR. 4QTR
Firm: FirsttimeWinner? Yes No

Address: Primary Board:

Town: Zip Code: Phone:

PLEASE COMPLETE THE FOLLOWING INFORMATION

Address Town Sales Firm List Firm ML S# Close

Date

REQUIREMENTS FOR QUARTERLY “AWARD”:

1 All Greater New Haven Association of REALTORSmembersareeligiblefor theaward. Pointsare
completed onlistingscurrentlyin CTMLS. RENTAL STATUSLISTINGSCANNOT BE USED.
2. Toqualify, you must earn 9 pointsper calendar quarter. 1 point isear ned if you arethelisting

or thesdlingagent on aproperty that closed duringthequarter. YOUWILL EARN 2POINTS
ONLY if you areboth thelisting and selling agent, DURING THE SAME QUARTER.
3. The Servicemust receivethisnomination form by the 10th of themonth following theend of the
quarter. Thisquarter ENDING JUNE 30, 2007 MUST bereceived by JULY 10, 2007.
A full computer printout of each listing MUST beincluded to qualify.
TheDesignated REALTOR® or OfficeManager must sign thisform. APHOTOGRAPH OF
THE RECIPIENT MUST BE INCLUDED OR E-MAILED (ct-homebr owser @snet.net) FOR
PUBLICATION.

o &

Signatureof Designated REALTOR®/OfficeManager:

Mail or deliver - to bereceived by above deadlineto: (Faxed submissionswill not be accepted)

“ Awar dsProgram” .
New Haven Assn of REALTORS®, Inc. Date:

127 Washington Ave. =
West Bldg, L ower LVl New Haven Association of REALTORS®, Inc.

127 Washington Ave., West Bldg, L L, No. Haven, Ct. 06473
No. Haven, Ct. 06473 Telephone: (203) 234-7700 ® Fax: (203) 234-3980 B s
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127 Washington Ave., West Bldg, L ower Level, North Haven, CT. 06473

MAY 25, 2007 1SSUE

CALL JOAN QUINN, 234-7700 VM 14 FOR DETAILS - SEE PAGE 2 FOR COST

PLEASE NOTE:
CHECK OUT OUR
INTERIOR COLOR

PAGES....

IF YOU ARE
INTERESTED IN
RESERVING A COLOR
PAGE, PLEASE CALL
AS SPACE ISLIMITED

TIME TOADVERTISE!!!

The Connecticut
Home Browser

4 Henl Estate Bayers Guide

b tucimg § e Ermiah amd Gaid
Fukbian dr Bk b

EIVIORIA

CELEBRATING OUR
9TH YEAR
11,000 copies

distributed Bi-weekly
toover 500 locations

COST: $170 pp PER in2lareatownsPLUS
s150 | SSUE C;F; / 17 Stop and Shop stores.
150 PP PER ISSUE W,
A 26 ISSUE [HTersd Hy Tha AHL igrescy
CONTRACT. il (035 110011 And See Page &

1.||1|I 2. 2K

sy g mwR Erlalernd resbisreream

NOWACCEPTINGADS FOR MAY 25,2007 | SSUE:
ADSMUST BE INMY OFFICE NO LATER THAN FRIDAY, MAY 11TH-12 NOON
ADVERTISE IN THE MOST POPULAR BOOK IN THE AREA
GET YOUR AD IN EARLY......COLOR INTERIOR PAGES AVAILABLE

CALL TO RESERVE THE FRONT COVER IN ADVANCE - $250.00 PER ISSUE (Booked thru 07)
OR THE INSIDE BACK COVER (IN FULL COLOR) - $200 PER ISSUE (some availability)
INTERIOR PAGES AVAIL. @ $170 PER ISSUE pp, OR 26 | SSUE CONTRACT $150/PER | SSUE
Distribution cover sthefollowingareas. (21AREATOWNSPLUS17 STOPAND SHOPSTORES)

Ansonia, Bethany, Branford, Cheshire, Der by, East Haven, Guilford, Hamden, M adison,M eriden, Milford, Naugatuck,
New Haven, North Haven, Orange, Seymour, Shelton, Southington, Wallingfor d, West Haven and Woodbridge

WEREACH THOUSANDSOFPOTENTIAL CLIENTSBI-WEEKLY
WHONEED YOUR SERVICES-CALL NOW FORADDITIONAL INFORMATION

“Rates listed on opposite side” or Check our web site....cthomebrowser.com

CALL JOAN QUINN - (203) 234-7700VM 14, FOR DETAILS!
DON'T WAIT - CALL NOW!



